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Executive Summary

InMode is a hidden gem that has yet to unlock their growth potential

1

2

3

Reliable Company Ownership and Financial Foundations  Provide Strong Base

InMode’s  s ignificant cos t advantages  allow for a  high return of 438.69% 

Business Analysis

Industry Analysis

Key Investment 
Merits

Business Analysis Industry Analysis Investment Thesis Valuation Risks & Catalysts

Based on our valuation of a $ 89.93 target price, we recommend a BUY rating for Inmode at $71.31, with an implied return of 25.97%

Medical Aes thetics  Market growing rapidly with a  shift from the traditional laser-based aes thetics  to 
preferences  for minimally-invas ive and hands -free aes thetic solutions

Unique pos itioning targets  the treatment gap with differentiable solutions

InMode is  an innovative leader in medical aes thetics , with sus tainable returns  driven by their dis ruptive 
technologies , experienced management, and growth s trategies .



Business Analysis - Overview & Revenue Streams

InMode is a innovative leader in hands-free minimally -invasive aesthetics solutions

Global Expansion Growing Faster Than Competitors

● InMode is a global provider that develops, manufactures, markets 
minimally -invasive and hands-free aesthetic medical products for 
various procedures 

● Founded in Israel in 2008 and IPO in 2019
● Distribution Channels: Direct Selling, Distributors

Business Description
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● 54 Countries
● 300+ Employees
● 154 direct s ales  reps
● 19 pers on R&D team
● Is rael, Corp HQ and 

R&D

88.3
%

Revenue Streams

Target Market: 

100,000 (US) & 200,000 (Global) physicians

Key Proprietary Technologies
Radio-Frequency As s is ted Lipos uction (RFAL), Fractional RF, Hands -

Free Body & Facial Remodeling

International
27%

US
73%

Non-Invas ive
6%

Hands -Free
32%

Minimally 
Invas ive
62%



Business Analysis - Business Model

InMode’s diversified revenue streams and cycle captures consumers

Manufacture & Supply Product Lines

Platforms Hand Pieces

Distribution Channels

1 2 3

Consumers
4
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Procedures

5

Warranties

Consumables

Post-Purchase

6
Capture Both 

New & Existing 
Consumers

Affordability 
& Convenience

● Outsource to 
Subcontractors

● In-House Manufacture 

● Direct Sales  Reps
● Third-Party Dis tributors

● Plas tic and Facial Surgeons
● Dermatologis ts
● Aes thetic Surgeons
● OB/ GYNs

● New Products
● Upgrades
● Support Services



Business Analysis - Financial Highlights

InMode’s robust business model demonstrates sustainable financial growth

Feb 24, 2020 InMode received Health 
Canada  Certifica tion for its  product line 
EVOKE

Mar 23, 2020 InMode provided Covid 
Bus ines s  Update

May 06, 2020 2020 Q1 Earnings  Releas e

July 06, 2020 InMode announced NMPA 
approvals  for two pla tforms  in China

Aug 05, 2020 2020 Q2 Earnings  Releas e

Aug 13, 2020 New launch of 
Morpheu8 Pla tform

Nov 11, 2020 InMode 
announced new patent of 
RF in the U.S.

Nov 12, 2020 2020 Q3 
Earnings  releas e: revenue 
repres ented 49% YoY 
growth

Feb 10, 2020 2020 Q4 
Earnings  releas e: revenue 
repres ented 60% YoY 
growth

Stock Price Close (Adj): $71.31
PE Ratio: 37.2x
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Aug 8, 2019
IPO– firs t offering of 

s hares

Historical Share Price

Strong Growth Over the Years

InMode’s  peers  
had revenue a t 
15.29% CAGR 
and Net Income 
at -28.10%.

Stellar Performance Against Industry Peers



Business Analysis - Competitive Advantages & COVID-19
InMode’s competitive advantages allow for stable COVID-19 mitigation 
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During COVID-19 Post-COVID

Sales  Program

Packages that motivate doctors to purchase InMode 
platforms as part of the recovery plan for their clinics

Hired New Direct Sales  Reps

Virtual Training Program for Staff/ Cons umers

Es tablis hed France Subs idiary for
Sales  & Marketing

Competitive Advantages

Clinical Portfolio
● 25 FDA 

clearances
● 60 peer-reviewed 

publications
● 50 Clinical 

Studies

Pioneer of Innovations
● RF proprietary 

energy-bas ed 
technology

● Modular Des ign
● Extens ive Products

Powerful Branding & 
Endorsement

● Celebrity 
Treatments  
(Emma Roberts , 
Kim Kardas hian)

● Strong Cus tomer 
Loyalty

Strong Management 
Team

● 15-20+ years  of 
experience

● Synergies  among 
C-s uite from 
Syneron



Key Drivers

General Conditions and Outlook

● COVID-19
● The Growing Adoption of Minimally 

Invasive and Noninvasive Aesthetic 
Procedures 

● The Availability of Technologically 
Advanced &User-friendly Products

● Increas ing Geriatric Populaces
● Rapid Urbanization and Improving 

Economic Conditions 

Risks

● Clinical Risks and Complications 
As s ociated With Medical Aes thetic 
Procedures

● The Increas ing Availability and 
Adoption of Alternative Beauty and 
Cos metic Products

● Lack of Reimburs ements

From: Traditional Laser -Based Aesthetics (Key Competitors)
To: Minimally -Invasive/Ablative Aesthetic Surgery (INMD)

● In-office procedures  & Non-invas ive las er-bas ed
● Very limited res ults --oriented multiple treatments

Key CharacteristicsCompetitors
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Medical Aes thetics  Market is  booming driven by various  market factors
Industry Analysis - Overview

Fragmented Competitive LandscapeOpportunities

● Increas ing Public Awareness
about Cos metic Procedures

● Ris ing Proliferation of The Market
● Top Players : Less Costly and Safe 

Solutions



Favourable industry trends indicate tailwinds and opportunities to drive long -term growth
Industry Analysis - Favourable Trends & Opportunities
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#1 Tendency to 
All-in-One Solution

#2 Consumers’ Changing Preferences 
towards Less Invasion and Risks

#3 Technology and Digitalization to 
Support Reinvention and Repositioning

#4 Opportunities from 
Global Aesthetics Market 

Global non-invas ive medical aes thetic 
treatment s ys tems  market in 2014, 2016, and 
2021 (in million U.S. dollars )

(InMode’s  Innovative Procedures )(InMode’s  Multiple Treatments )

Global
Emerging 
Market



Thesis 1- Unique pos itioning targets  the treatment gap with differentiable solutions
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Investment Thesis

Laser Procedures Plastic Surgery

Treatment Gap

● Demographics : 35-60 yrs  old
● Looking for comparable results  to plas tic surgery 

without the shortcomings  of full surgery
● Affordable, office-based, outpatient procedure

Evoke Evolve

● Non-invas ive, Hands -free Des ign
● Social Dis tancing Treatment
● Proven Bipolar Radiofrequency 

(RF) energy

● Hands-free Solution
● All-in-one Platform
● Maximize Physician & 

Clinician Time

Products

Solutions

Minimally-invasive Surgical Aesthetic 
& Medical Treatment Solutions

● Outpatient procedures: decrease 
patient downtime, dis comfort, and 
cos t.

● Effective and long -lasting 
aesthetic solutions : with 60 peer-
reviewed publications .

● Less Expensive: than other 
aes thetic solutions  on the market

Non-invasive Medical 
Aesthetic Technologies

● RF Tech: differentia tor, 
overcomes  many 
shortcomings  of traditional 
surgical

● To addres s  unmet patient 
needs  and expand the 
addres sable patient 
population 

Takeaway:
● Pioneer of the minimally-invas ive aes thetic solutions  market
● Proprietary technologies  represent a paradigm shift
● Intend to adapt our products  to the expertis e and skill level of 

these providers , further expanding our addres sable market



Investment Thesis

Thesis 2 - Reliable company ownership and financial foundations provide strong base

Balance sheet strength drives long term organic growth

High Operating Margin and Current 
Ratio indicates strong growth opportunity 
with high liquidity.
Lowered leverage positions InMode to 
gain further further access to growth 
capital and provides downside protection.
Steady growth of revenue and EBITDA 
indicates good financial health
Low CapEx/Sales produces a higher 
EBITDA which generates more cash flow 
to grow capital
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Long-term objectives

Strategic entities  have trus t in the company

Management effective direction 

Large ownership base from the management team aligns their interests 
with the shareholders’ interests well

Large percentage of institutional investors incentivise individual investors 

Top 25 s hareholders  own 
57.3% of the company

InMode has a certain degree of 
credibility in the investment 
community.

YoY: 9.2%

YoY: -50%YoY: 26.1%

Connection - DuPont Analysis (Profitability, Efficiency, and Leverage) 

InMode’s  ROE

Net Profit Margin Total As s et Turnover Financial Leverage

LowHighHigh



Investment Thesis 

Thesis 3 - InMode’s significant cost advantages allow for a high return of 438.69% 

InMode Consistently OutPerform Market Returns InMode Remains Positively Stable Against Bearish Industry
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Cost Advantages

Israel Tax Laws
● Benefited Entrepris e Status  
● Tax Exempt until 2021 
● Only Pay Interes t Income Tax 

Scalable Technology
● Low R&D expens es  -> Low 

Cos ts
● Economies  of Scale with 

Comprehens ive 
Technology

Outsource Manufacturing
● Ens ure Quantity Procured
● Long-Term Fixed Cos t/ Unit
● Low CAPEX -> Low Cos ts

Return on Invested Capital

45%
29%

-40%

2019        2020        Indus try

Return on Assets

29%

-59%

2020              Indus try



Assumptions 

Revenue is projected to increase at a declining ratio with a 
projected growth between 13%-22% with a steady perpetual 
growth rate at 5%, driven by massive business expansion and the 
growing market. 
CapEx and D&Aremains on par with historical value with a slight 
increase because of scales effects. 
Tax rate calculated as a percentage of the historical 5 -year 
average
EV/EBITDACalculated using the industrial average of 23x
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DCF analys is  yields  a ttractive ups ide potentia l with conservative es timate
Valuation - Comparable Company Analysis



Valuation - Comparable Company Analysis
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Relative valuation indicates InMode is undervalued in the advanced medical devices and aesthetic markets



Valuation Summary

Summary of valuation methods yield 25.97% upside
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Valuation Football Field

Current Price $71.31

Implied Share Price $89.83

Valuation Methodology

We derive the implied s hare price mainly from four 
valuation methodologies . (DCF - Perpetuity Growth, 
DCF - Exit Multiple, Comps  - EV/ Revenue, Comps  -
P/ E)

Current Price                                                     $71.31

Target Price                                                       $89.83

Total Return                                                       25.97%           

Recommendation                                             BUY

Breakdown                                  Price                Weight
$93.81 35%DCF - Perpetuity Growth
$82.15 35%DCF - Exit Multiple
$87.62 20%Comps  - EV/ Revenue
$107.18 10%Comps  - P/ E

Rationale: 
1) EV/ EBITDA has  a  rela tively larger range, s o we mainly utilize it for 

comparis on, not valuation.
2) Since rarely does  InMode have perfectly-aligned peer companies  and 

mos t of its  direct competitors  are privately owned, we weigh the 
comparable company analys is  as  30%, and DCF as  70%



Unlock Global Potential

● Two fully-owned sales and marketing subsidiary in early 
October 2019 (India & Australia) 

● Received Health Canada Certification for multiple new 
products in October 2019

→ further expanded its presence in Canada. 
● Included two clinically proven technologies: Morpheus8 

and AccuTite
→ widely recognized 

Catalysts

Risks & Catalysts

InMode has  limited ris ks  to be mitigated and promis ing ups ides  if realizing catalys ts

Likelihood
Im

pa
ct

Low High
Lo

w
H

ig
h

Risks

Innovation Competition
➔ Increas ing competitors  in the niche market
➔ Failing to continually develop and 

commercialize new products  & technology

Fluctuation
➔ Financial res ults  might fluctuate from quarter to 

quarter, if orders  are not received as  expected
➔ Hard to maintain operating margin

Increasing Approved Future Patents 

● 14 patents pending across 10 product lines
Implications: Increas e in future value, pos itive outlook, 
expected to drive the future s tock price.

Relationship Management & Reputation
➔ Failing to maintain working relations hips  with 

phys icians  and other healthcare profes s ionals
➔ Unable to market products  efficiently

2

3
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Conclusion

We believe InMode has strong fundamentals and growth potential and is currently underpriced

3
Thesis 1:

Unique Positioning 
Targeting Treatment 

Gap with Differentiable 
Solutions

Thesis 2:
Reliable Company 

Ownership and 
Financial Foundations 
Provide Strong Base

Thesis 3:
InMode’s significant 

cost advantages allow 
for a high return of 

438.69% 

We recommend a BUY rating for InMode at $71.31, with an implied return of 25.97%
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Outsource to Israel 
Subcontractors

Manufacture & Supply

In-House 
Manufacture in Israel

Product Lines

Platforms

● BodyTite
● Contoura
● EmbraceRF
● Evoke

● Evolve
● Morpheus8
● Optimas
● Triton
● Votiva

Hand Pieces

● BodyTite
● AccuTite
● Morpheus8
● Forma
● Lumecca

● Vasculaze
● DiolazeXL
● Cheek
● Chin
● BodyFX & More

Distribution Channels

Direct Sales Reps

Third-Party 
Distributors

1 2 3

Consumers

Plastic and Facial Surgeons

4

Aesthetic Surgeons

Dermatologists OB/GYNs

Procedures

5

● Body & Face Contouring
● Hair Removal
● Skin:
○ Tightening
○ Rejuvenation
○ Pigmentation,
○ Wrinkles

WarrantiesConsumables

Post-Purchase

6

New Products

Upgrades

Capture Both 
New and 
Existing 

Consumers

Affordability & 
Convenience

Support Services

Comprehensive Business Model
Appendix



Product Lines

Appendix

Product Line Overview



Paradigm Shift 
Appendix



Co-Founder & CEO: Mos he Mizhray

Co-Founder & CTO: Dr. Michael Kreindel

CFO: Yair Malca

23
Years at 
InMode

5
Years at 
InMode

● 20+ Years  of Indus try Experience
● Co-Founder & Former CEO of Syneron
● BS Eng. a t Tel Aviv, Mas ters  a t Pace

● 20+ Years  of Indus try Experience
● Co-Founder & Former CTO of Syneron
● Inventor of ELOS technology
● Pioneer of RF, IPL technologies
● PhD in Nuclear Phys ics

● 15+ Years  of Indus try Experience
● Director of Finance for J azz Semiconductor
● Controller of Syneron
● BA Acct/ Econ.at Haifa , MBA at Tel Aviv

23
Years at 
InMode

Appendix

Management Team Overview



DuPont Analysis - Expanded Ver.
Appendix

ROE

Net Profit Margin Total As s et Turnover Equity Multiplier

LowHighHigh

36% 0.8x 1.2x

30% 0.7x 2.5x

-631% 0.2x -11.9x

-64% 0.3x 1.2x

-16% 1.2x 2.4



Risk Mitigation

Risk 3: Relationship Management

InMode has  154 direct s ales  reps  who are s triving to promote 
its  innovative products  and services  to prospective phys icians  
and clinic specialis ts .

Cost Advantages

Israel Tax Laws
● Benefited Entrepris e Status  
● Tax Exempt until 2021 
● Only Pay Interes t Income 

Tax 

Scalable Technology
● Low R&D expens es  -> 

Low Cos ts
● Economies  of Scale with 

Comprehens ive 
Technology

Outsource Manufacturing
● Ens ure Quantity Procured
● Long-Term Fixed 

Cos t/ Unit
● Low CAPEX -> Low Cos ts

Risk 2: Fluctuation in Financial Results

EVOKE - Innovative Hand-Free Procedures

EVOLVE - Multiple Treatments

Risk 1: Innovation Competition

Appendix



Industry Outlook: Staying Ahead in 2030
Appendix

KPMG Report



Competitive Landscape
Appendix
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DCF Analysis - Sensitivity Analysis
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Comparable Company Analysis - Rationale & Takeaway

Rationale: Becaus e many of InModes  direct competitors  are privately owned and InModes  is  2.5x larger than other players  in the niche market, we included a s et of comps  with 
relatively larger cap companies  (Hologic, Inc., Baus ch Health Companies ) with a s imilar operating file  and indus try. Since many peers  have negative EBITDA and P/ E forecas ted, we 
include EV/ Revenue as  a reas onable multiple. 
Takeaway: Comparable company analys is  implied a s hare price range of $87.62~ 107.18.  Bas ed on the weight of 2:1 of EV/ Revenue and P/ E, we derive a s hare price  of $94.13.

EV/EBITDA: 
As  many of the 
comparable 
companies ’ EBITDA are 
below zero, we mainly 
us e this  ratio for 
comparis on, but not 
valuation. 

EV/Revenue: 
This  multiple has  a 
weight of ⅔ as  it’s  
relatively reas onable to 
cons ider revenue 
ins tead of EBITDA 
given that many peers ’ 
earnings  are negative.

P/E: 
We don’t take negative 
P/ E into cons ideration. 
P/ E multiple has  a 
weight of ⅓.
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Comparable Company Analysis - Expanded Ver.
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Comparable Company Analysis - Expanded Ver.



I n M o d e
E x e c u t i v e  S u m m a r y
P R E P A R E D  B Y  S A L L Y  L I U ,  Y E W E N  ( E V A )  W A N G ,  N A T A L I E  Z H O U ,  N I C O L E  Z H U

 

P R E P A R E D  F O R  W I L L I A M  &  M A R Y



Founded in 2008 in Israel,  InMode is a global innovative leader that develops, manufactures, markets
minimally-invasive and hands-free aesthetic medical products for various procedures. Since its IPO in
2019, InMode has expanded offerings of product platforms, handpieces, consumables, warranties to 50
countries through its direct sales team and third-party distributors. Their product portfolio consists of
broad radiofrequency (RF) proprietary technology offered to over 200,000 physicians globally. During the
pandemic, they generated an 85% Gross Margin on Revenues of $206.1M in 2020. Their robust business
model saw Net Income rise at 194.3% CAGR (2016-2020), P/E at 36.3x, and Total Debt/Capital at 0%
while industry peers struggled at -29.4%, -5.18x, 7.51% respectively. InMode’s sustainable competitive
advantages– experienced management team, clinical portfolio (FDA, publications), innovative offerings,
and powerful brand positioning– strongly differentiates them from peers and provides future growth
opportunities.

The global medical aesthetics market is projected to reach $US 15.9 billion by 2025 from $US 9.4
billion in 2020 at a CAGR of 10.9%. The growing usage of minimally invasive and noninvasive aesthetic
procedures, raising public awareness about cosmetic products, the availability of technologically
advanced methods, and the increasing demand for aesthetic treatments among males are the key
factors driving the huge growth potential of this market. On the other hand, market growth involves
certain risks, such as clinical risks, complications associated with medical aesthetic procedures, and
the increasing availability and adoption of alternative beauty and cosmetic products. The global
medical aesthetics market appears to be competitive and fragmented with various well-established
rivals, such as Solta Medical, Inc., Syneron Medical Ltd, Cutera, and Lumenis, driving the market
competition. However, they mainly offer limited results-oriented multiple treatments in the form of
traditional laser-based aesthetics. By contrast, Inmode can differentiate itself from the competitors by
leveraging its minimally-invasive and non-invasive aesthetic surgeries.

Within the global medical aesthetics market, we’ve identified four major ongoing industry tailwinds to drive the future growth of InMode. Firstly, the
market favours all-in-one solution, compared with the previous one-time-one-solution type. InMode’s procedures such as EVOLVE allow for multiple
treatments simultaneously. Secondly, consumers are shifting their focus towards minimal skin invasion and quick recovery from traditional
surgical procedures. The non-invasive treatment market size has grown at a CAGR of 11% from 2014 to 2021. Therefore, medical device players,
which services are oriented on these characteristics, will capture a considerable amount of market share. The third trend is the reinvention and
repositioning in the niche market. This requires companies to continually renovate their technology and tailor to the digitalization to remain
competitive. InMode is constantly developing its product lines with scalable technologies, which will help the company sustain in the long term.
Last but not least, the emerging market’s growth creates opportunities for InMode to expand its business. From 2019 to 2020, according to
InMode's revenue distribution, we can infer that it sees the growth potential and is increasing its sales in areas outside of the US. 

B u s i n e s s  O v e r v i e w

I N M O D E  I N C . P A G E  0 1

I n d u s t r y  A n a l y s i s

M e d i c a l  A e s t h e t i c s  M a r k e t  O v e r v i e w

F a v o u r a b l e  I n d u s t r y  T r e n d s  a n d  O p p o r t u n i t i e s  f o r  I n M o d e

I n M o d e  I n c .  ( N a s d a q : I N M D )

I n v e s t m e n t  T h e s i s

T h e s i s  1 :  U n i q u e  P o s i t i o n i n g  T a r g e t s  T r e a t m e n t  G a p  w i t h  D i f f e r e n t i a b l e  S o l u t i o n s

T h e s i s  2 :  R e l i a b l e  C o m p a n y  O w n e r s h i p  a n d  F i n a n c i a l  F o u n d a t i o n s  P r o v i d e  S t r o n g  B a s e
InMode has a strong ownership base with over one third from its management team. Such structure aligns the management’s interests well with
the shareholders’ interests. Furthermore, as the company has over 40% of ownership from strategic stakeholders, the company is likely to have
clearer direction and more effective operating plans in the long term, compared with its peers. 

Evoke and Evolve are the core and high growth products of InMode, being in a unique and sustainable position in the market. Specifically, Evoke
introduced non-invasive, hands-free, and programmable technology, making it an efficient social distancing treatment through reducing patient-
physician face-to-face contact during the process. Additionally, Evolve is an innovative hands-free solution maximizing patient outcomes and
provides a high quality of aesthetic treatments. This all-in-one platform delivers various technologies to remodel skin, target adipose tissue, and
tone muscles to maximize physician and clinician time. Moreover, InMode developed its core solutions, including minimally-invasive surgical
aesthetic and non-invasive solutions. For instance, minimally-invasive solutions can reduce patient downtime, discomfort, other potential
complications, and costs. Additionally, differentiated and RF energy-based technology can simultaneously kill fat and tighten skin, overcoming the
weaknesses of traditional surgical aesthetic procedures. Overall, InMode’s key innovations have allowed the company to emphasize unmet patient
needs and expand the addressable patient population for aesthetic solutions leading the paradigm shift in the medical aesthetics market.

Besides management team's ownership, InMode is owned by a large percentage of institutional investors and can incentivize individual investors
and serve as a driver for organic growth in the long run. Taking a look at the ownership, we found that top 25 shareholders own 57.3% of the
company, which gives InMode high authority and influence over the long term development of the firm. Large institutional ownership also entitled
InMode with a high degree of credibility in the investment community. In addition, InMode has a strong balance sheet position with high liquidity
and profitability. InMode has a lowered leverage, and this positions InMode to gain further access to growth capital and provides downside
protection. 



We derive a share price of $94.13 from the comparable company analysis, with the
weight of EV/Revenue and P/E multiples as 2:1. InModes is 2.5x larger than other
players in the niche market, so we include a set of comps with relatively larger cap
companies. We classify the peer companies by the market cap and these peers are
screened based on their similarities (business model, capital structure, consumer
landscape, revenue growth and more) to InMode. Since many of the companies’
EBITDA are below zero, we mainly use the EV/EBITDA multiple for comparison, not
for valuation. InMode has a EV/Revenue of 9.6x, lower than the benchmark of 11.8x.
The company’s P/E of 33.6x is also below the peer group’s P/E of 49.4x. Therefore,
given the outstanding performance and profitability of the company, we conclude
that InMode is currently undervalued according to the benchmarks. 

We assign the ratio of 7:3 to DCF analysis and Comps, as many of InMode's direct
competitors are privately owned. In summary, combining DCF and Comps, we derive
a target price of $89.83 with 35% DCF(perpetuity growth), 35% DCF(exit multiple),
20% Comps(EV/Revenue) and 10% Comps(P/E). Our valuation methodologies give a
total return of 25.97%. Therefore, we initiate a buy rating.

The company has set up two fully-owned sales and marketing subsidiaries in early October 2019, in India and Australia, respectively, as part of its
global expansion strategy. On the regulatory front, InMode also received Health Canada Certification for multiple new products in October 2019,
which further expanded its presence in Canada. The certification included two clinically proven technologies, Morpheus8 and AccuTite, having been
widely recognized as the preferred choice of aesthetic solutions by physicians. We anticipate the company’s Canadian operations to positively and
sustainably impact its business growth. 

Moreover, InMode has 7 patents and 14 pending patents. Based on our historical stock performance analysis, many of the spikes in the price chart
were boosted from InMode’s announcement of new products or approvals. Once one or more patents are approved, the company will strengthen its
market influence and increase shareholders’ confidence in investing in the stock. Therefore, the share price will have significant momentum to
move up.

V a l u a t i o n

C o m p a r a b l e  C o m p a n y  A n a l y s i s

R i s k s

C a t a l y s t s

We’ve assessed the company’s risks from three perspectives: competition, fluctuation and relationship management.(ranking from the greatest to
the least impact) More and more companies are competing within the niche market and the medical aseastic market is characterized by rapid
innovation. The inability to develop dynamically will lead to a shrink of market share. Additionally, The company now has a high operating margin.
There could be a potential risk that InMode will not maintain its operating margin. Since its quarterly expenditure, inventory and production depend
on the expected order numbers, there could be fluctuation in financial results from quarter to quarter. Moreover, failing to maintain the working
relationship with clinics and healthcare professionals might result in insufficient development and marketing of products in line with these
customers. 

D C F  A n a l y s i s
Based on the DCF analysis and the DCF sensitivity analysis, we predict that the company’s capitalization
has a significant growth potential. Comparing its fair value to its current stock price, InMode is
undervalued by the market by a total of 12-28%.

Judging by the data of the last three years, the revenue is forecasted to increase at a declining ratio with
the expansion of its products and the growing market being the main drivers. A projected growth rate is
between 13%-22% with a steady perpetual growth rate at 5%. CapEx and D&A remain on par with historical
value with a slight increase because of scale effects. Tax rate calculated as a percentage of the historical
5-year average at 14%. EV/EBITDA is Calculated using the industrial average of 23x.

T h e s i s  3 :  I n M o d e ’ s  S i g n i f i c a n t  C o s t  A d v a n t a g e s  A l l o w  f o r  a  H i g h  R e t u r n  o f  4 3 8 . 6 9 %
InMode has significant cost advantages that increase their bottom line. First, they have low CAPEX as they mainly outsource manufacturing to
third-party subcontractors in Israel with long-term agreements in place that control procurement, quality assurance, and costs/units for forecasts.
As well, low R&D costs are effectively in place due to the scalable nature of their products platforms. Lastly, InMode currently benefits from low
taxes in Israel under their Benefited Entreprise Status which makes them tax exempt until 2021 with possible extensions from the government. 

R i s k s  &  C a t a l y s t s

I N M O D E  I N C . P A G E  0 2

Based on our analysis of the company’s key financial ratios and balance sheet strength, we believe that InMode’s performance indicates a
promising outlook with high profitability, high efficiency and low leverage.


	4UBCDeck
	Slide Number 1
	Slide Number 2
	Slide Number 3
	Slide Number 4
	Slide Number 5
	Slide Number 6
	Slide Number 7
	Slide Number 8
	Slide Number 9
	Slide Number 10
	Slide Number 11
	Slide Number 12
	Slide Number 13
	Slide Number 14
	Slide Number 15
	Slide Number 16
	Slide Number 17
	Slide Number 18
	Slide Number 19
	Slide Number 20
	Slide Number 21
	Slide Number 22
	Slide Number 23
	Slide Number 24
	Slide Number 25
	Slide Number 26
	Slide Number 27
	Slide Number 28
	Slide Number 29

	4UBCExecSummary

